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SALES & MARKETING PROFESSIONAL WHO GREW SALES BY 65%
SIGNIFICANT SKILLS


•  Proven skills in cold calling, facility assessment, needs identification and contract negotiations.

•  Demonstrated motivation and dedication initiating a sales effort in an underperforming region.

•  Developed all accounts through strategic targeting and penetrating specific markets.

•  Experienced in effectively managing the sales process from lead generation to closing.

•  Expertise in the areas of key relationship-building and account retention.

•  Successfully interface with executives and multi-level managers.

•  Clients include large hospitals, clinics, private practices, multispecialty groups, managed care
    organizations, health networks, and urgent care centers in order to impact revenues.

EXPERIENCE

AMERICAN MEDICAL EQUIPMENT, Atlanta, GA



20xx - Present

Sales Representative
Manage sales functions within a 4-state area for a medical equipment company specializing in state-of-the-art imaging systems.  Display strong proposal development, presentation, and negotiations skills necessary to solidify short- and long-term contracts ranging from one to ten-years.  Serve as a key liaison with in-house legal and billing departments during contract tenure.

•  Increased gross sales 65% within 6 months while overseeing existing 200 contracts.

•  Generated 25 new accounts and revived 10 previously deteriorated accounts within 6 months.

•  Developed a key client base including Northside Hospital, Children’s Health Care Center, and St.
    Joseph’s Hospital.

MEDICAL EMPLOYMENT AGENCY, Gainesville, FL



19xx - 20xx

Sales Representative
Marketed permanent placement physician staffing services with an emphasis in aggressive business development.  Fully accountable for marketing and contract development, while simultaneously managing recruitment and placement of physicians.

•  Started in telemarketing role and earned two subsequent promotions in 8 months.

•  Quickly achieved the highest fee in company history as a top-producing sales representative.

EDUCATION


MERCER UNIVERSITY, Atlanta, GA





20xx

Bachelor of Applied Science (B.A.S.), Organizational Leadership

CARSON-NEWMAN COLLEGE, Jefferson City, TN




19xx - 19xx

TRAINING
Completed extensive training in Sales, Marketing, and Account Management

COMPUTER
Microsoft Windows XP, Word, PowerPoint, Excel, FrontPage; Corel WordPerfect

